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Pesrome

AxryampHOCTS. [Tpy ypesMepHOM MCIIO/Ib30BAHMY TMYIHBIX JAHHBIX II0/Ib30BAaTE-
7ell B TApreTMPOBAHUY PEeKTaMbl BOSHUKAET NMapafoKC MepPCOHATN3ALINIA: C OfIHOI
CTOPOHBI, TIOAY1 XOTAT IOTyYaTh MOAXOMALINE VM IIPENJIOXKEHN, C APYTOI — WCIIbI-
THIBAIOT AVICKOM(OPT OT 3/IUIIHE [IePCOHAIM3NPOBAHHBIX co0Omernit. [Tapagokce
HePCOHA/IM3ALINY CHIDKAET TTOKasaTe/ 3P PeKTUBHOCTHU PeKTaMHbIX KaMITaHMWIL,
M09TOMY HeOOXOIMMO UCKATh HOBbIE pellleHIs B IEPCOHAM3ALNY PEK/IAMBbL.
IMenp. BoisiBnenue cBA3M MeX/y IPUBIEKATENbHOCTHIO PEKIAMBI B COIMA/IbHBIX
CeTSAX U IMYHOCTHBIMY XapaKTePUCTUKAMM TOTPeOUTENIS.

Bri6opka. B pamkax peiBapuTeIbHOTO UCCIIEROBAaHNA OBV COOpAHDI JaHHbIE
159 pecrionneHTOB B Bo3pacTe oT 21 1o 60 net. CpegHee BpeMs POXOXKIEHNUA
oIIpoca cocTaBmIO 8,5 MMHYT. B paMKax OCHOBHOTO MCC/I€OBAHNUA NIPOBENEH
OIIpOC, B KOTOPOM IPUHAMM ydacTue 543 pecrionneHTa. CpeHMiT BO3PACT 110
BBIOOpKe COCTaBMII 26,5 JIET, IO/ PECIIOH/IEHTOB XXeHCKoro nona — 60%. CpenHee
BpeMs IPOXOXAEHUA OITpoca — 5,5 MUHYTHI.

Mertopnpl. B uccnenoBanuy MCIonb30Bancs ONPOCHBI MeTOf, cOopa JaHHbIX.
ITpemio>keH HOBBII OTHOCUTEIBHO APYTUX PaboT CIIOCO6 ompefesieHns pere-
BAaHTHOCTH PeK/IAMHOTO MaKeTa /I HOTpebutens. B kauecTBe Mep cxoxkecTn
VCIIOZIb3YIOTCSI €BK/IMIOBO PACCTOsIHME M MeTpuKa Uebbliiesa.

Pesynbrarsr. Co6paHHbIe JaHHbIE TO3BO/IMIN M3MEPUTD CXOXKECTb MEXTY IIPO-
¢duteM XapaKTepyUCTUK MHAUBYAA Y IPodUIeM XapaKTepUCTUK U300 paKeHNs,
KOTOpbIe OBbUIM TIPeiBAPUTENbHO IIPYCBOEHBI He3aBUCYMBIMY PECIIOHIeHTAMU.

! Crarbs IOArOTOB/IEHA HA OCHOBE BBIITYCKHOI KBamuKaoHHo pabotsr (BKP)
«Oc06eHHOCTY BO3AEICTBI PEK/IaMbl Ha IIOTPeOMUTeILA B 3aBUCUMOCTH OT €TI0 IMYHOCT-
HBIX XapaKTepUCTUK» ¥.B. 3a60/10TCKOII IO HayYHBIM pyKoBOfCTBOM A.I. Mup3osiHa.
o)
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Pe3ynpraThl MOfieTMpOBaHNA TOKA3a/IM, YTO MHAVMBUAM C O0JIee BBIPaXKeHHbIMU
YepTaMy «IPY>KemoOusa» 1 «Z0OPOCOBECTHOCTU» PeK/IaMHBI MaKeT B CpeJHeM
KaxeTcs 0ojiee IpUBJIEKaTe/IbHBIM. BBIAB/IeHA ITOJIOXKNUTEIbHAA CBA3D MEX/Y
IIPUBJIEKATE/IbHOCTIO PEKIAMHOIO MAaKeTa ¥ CTENEHbIO €r0 MePCOHaIN3alun
Ha OCHOBE XapaKTEPUCTUK TMIHOCTI.

BrpiBopgpl. [lepconanusannsa Ha OCHOBE TMYHOCTHBIX XapaKTEPUCTUK MOXKET
UCTIONb30BaTbCsA KaK MHCTPYMEHT MOBBILIEHNA MTPUBIEKATeTbHOCTY PEKIaMbl
1 notpebutend. Ha ocHOBe IIO/Ty4eHHBIX pe3y/IbTaToB ObUIN CPOPMIPOBAHBI
PEeKOMEeH/ALVI, KOTOPbIE MOTYT OBITH [I0JIE3HBI MAPKETOIOraM IIpH paspaboTke
PeKTaMHBIX KaMIIaHWIT. BEIBOABI pabOTHI BHOCAT BK/IQJ, B IUCKYCCUIO O Pe3yIib-
TaTMBHOCTM IIEPCOHAIM3ALINY PEK/IAMbI Ha OCHOBE YepT TMYHOCTI IIOTPeONTeNA.

KiroueBbie cmoBa: Ppexnama, nepCcoHanm3anyisl peKjaaMal, «bonpirasa IIATEPKa»,
JINIHOCTHDBIE YE€PTHI, MICUXOIOTUYECKUI TApTEeTNHT

s purupoBanyst: 3abonorckast, Y.B., Mupsoss, A.T. (2025). Ilpusrexa-
TEbHOCTD PEK/IAMBI, IIEPCOHA/IM3UPOBAHHOI Ha OCHOBE TIMYHOCTHBIX XapaK-
TepucTuk. Becmuux Mockosckozo ynusepcumema. Cepust 14. Ilcuxonozus,
48(1), 175-201. https://doi.org/10.11621/LPJ-25-08

Attractiveness of Targeted Advertising Based
on Personality Traits 2

Ulyana V. Zabolotskaya ", Ashot G. Mirzoyan
Lomonosov Moscow State University, Moscow, Russian Federation
M kliastro457@yandex.ru

Abstract

Background. The excessive use of users’ personal data in advertising targeting
gives rise to the paradox of personalization: on one hand, individuals desire to
receive tailored offers, yet on the other hand, they experience discomfort from
excessively personalized messages. The personalization paradox diminishes the
effectiveness of advertising campaigns, thus necessitating the exploration of new
solutions in advertising personalization.

Objective. The aim is to identify the correlation between the appeal of advertising
on social networks and consumer personality traits.

Study Participants. The preliminary survey collected data from 159 respondents
between the ages of 21 and 60. The average survey completion time was 8.5 min-
utes. During the main data collection phase, a survey was conducted involving 543

2 The article is based on the Bachelor Graduation Thesis “Features of the impact of
advertising depending on consumer personality traits” by U.V. Zabolotskaya under the
scientific supervision of A.G. Mirzoyan.
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respondents. The average age of the sample was 26.5 years (ranging from 17 to 67
years), with 60% of the respondents being female. The average survey completion
time during this phase was 5.5 minutes.

Methods. The study employed a survey-based data collection method. A novel
approach was proposed for determining the relevance of advertising layouts to
consumers. Euclidean distance and Chebyshev metrics were used as measures of
similarity.

Results. The collected data enabled the authors to measure similarity between the
characteristic profile of an individual and the attribute profile of an image, which
were pre-assigned by independent raters. There was a consistent trend revealed:
individuals with more pronounced traits of “agreeableness” and “conscientious-
ness” generally found the advertising layouts more appealing. Additionally, the
obtained results demonstrate a significant positive relationship between the
perceived attractiveness of an advertising layout and its personalization based on
personality traits.

Conclusions. Personalization based on the Big Five can be used as a tool to make
advertising more appealing to consumers. Based on the obtained results, recom-
mendations that may be useful for marketers in designing advertising campaigns
were developed. The study’s findings contribute to the discussion on the effective-
ness of personalized advertising based on consumer personality traits.

Keywords: advertising, advertising personalization, Big Five, personality traits,
psychological targeting

For citation: Zabolotskaya, U.V., Mirzoyan, A.G. (2025). The appeal of
personality-traits-based advertising. Lomonosov Psychology Journal, 48(1),
175-201. https://doi.org/10.11621/LPJ-25-08

BBegenne

B nocrnepHme roibl peks1aMma B COLMAIbHBIX CETAX ITePeXKMBAET 3HAYMN -
Te/IbHOE PasBUTIIE, OCHOBHAS IIPUUYMHA KOTOPOTO KPOETCS B YAYUIIEHIN
BO3MOXHOCTell Tapretunra®. TapreTupoBaHye peklaMbl CTAHOBUTCS
6or1ee coBepIIEHHBIM O/1arofiaps pacTyieMy LUpPOBOMY CIIELY, OCTABIA-
€MOMY ITOJIb30BaTe/IsIMI B VIHTepHeTe, a TaK>Ke JOCTIDKEHMAM B 00/1acTH
QHAINTUKI U TEXHOJIOTUI 00pabOTKM OO/IBIINX JAaHHBIX.

3 TapreTupoBaHHasl peKjlaMa — 3TO CIIOCO0 pasMelleHNsI OH/IAIH-PeKIaMBbI, OC-
HOBHasA OTIMYNUTENIbHAA YepPTa KOTOPOTO COCTONUT B TOM, YTO OOBAB/IEHI HOKA3bIBAKOTCS
1[e7IeBOJl ayIUTOPMY, OCHOBBIBAACh Ha €€ MHTepecax, MOBeJeHNN M XapaKTepUCTUKaX.
PexraMHbIe 06bABIEHNA OYYT OTOOPAKATHCS TOMBKO A/IA TeX OIb30BaTeell, KOTOpbIe
COOTBETCTBYIOT OITpe/le/IeHHBIM KPUTEPUAM.

© Zabolotskaya, U.V., Mirzoyan, A.G., 2025
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C pasBuUTHEM TEXHOIOTUII BO3HMKAIOT HOBbIE BbI30BbL. ECM paHb-
IlIe TAaPreTVHT OCHOBBIBAJICS MPEUMYIIECTBEHHO Ha AeMorpapudecKux
XapaKTepUCTUKAX, TO B HACTOsLIee BPeMs YIUTBIBAeTCsI Bce OOIbliiee
KO/IMYECTBO crienpuaHoit MHPOpMALNN, HATIPUMED CBENEHMS O COLIM-
QJIBHBIX CBA3SIX, UICTOPYS TOCELIEHHBIX CTPAHUIL U B3AMMOIENICTBIUSA B CO-
LMaJIbHBIX CeTsIX. VI3-3a Ype3MepHOTo UCIOMb30BAHSI TUX TAHHBIX BO3-
HMKaeT apajjoKC epCOHAMMN3ALVINA: JIFOAY XOTAT HOMTy4aTh OXOASIIE
UM TIPEUIOXKEH NS, HO IIPU 3TOM UCIIBITBIBAIOT JUCKOMMOPT OT U3/IHUIIIHE
HepPCOHAM3NPOBAHHBIX cO00MIeHnit. [Tapamokc mepcoHanmn3aunn cra-
HOBUTCS IIPO6/IEMOI, OCKOIBKY CHIDKAeT IoKasaTe/n 9 peKTMBHOCTH
peKTaMHbIX Kammanuii (Aguirre et al,, 2015).

HekoTopsie aBTOPBI [TPEAIIONATAIOT, YTO B KaY€CTBE OJHOTO U3 pellle-
HUIT TTapaJioKca epCOHAMN3ALMM MO>KET BBICTYIATD IICYXOIOTMYeCKIIA
tapretuHr (Winter et al., 2021), 4acTbI0 KOTOPOTO ABJISAETCS TAPTETHHT Ha
OCHOBe TMYHOCTHBIX 4epT?. [T0TOOHBII TAPTeTUHT He TaK OYEBU/IEH IS
HOoTpebuTeeNt, KaK NCIIONb30BaHNe VX MIMEHN VIV MECTOIIOIOXKEHISI, 1 He
BOCIIPMHIMAETCsI KaK «BMEIIATe/IbCTBO B IMYHYIO )KM3Hb». B muteparype
IpefiCTaB/IeHbl UCCIEJOBAH, Pe3y/IbTaThl KOTOPBIX JEeMOHCTPUPYIOT
BO3MOYXHOCTBD OIIp€Jie/IeHNsI HEKOTOPBIX YePT TMYHOCTY Ha OCHOBE B3a-
yMopeitcTBui («IaiikoB») yenoBeka B conuanbubix cetax (Kosinski et al.,
2013; Titov et al., 2019). B otgenpHBIX paboTax MOKa3aHo, YTO MOJOOHOE
IpeficKasaHye MOXKeT 0Ka3aThCsl faxke 60/ee TOYHBIM, YeM OLIEHKH, CJie-
NaHHble OnuskuMu Apysbamiu (Youyou et al., 2015).

OpnHaKo pe3y/IbTaTUBHOCTD EPCOHATN3NPOBAHHOI PeK/IaMbl, Y4u-
THIBAIOLLe}1 TMYHOCTHDIE XaPAKTEePUCTUKI, VICCTIEAYeTCs He TaK OOIIPHO,
¥ JaHHas1 paboTa JOIO/HsET MCC/Ief0BaHus B 9TON obmactu. B pabote ns-
y4aeTCsI CBsI3b MeX/Y IlepCOHa/IM3aLMel peK/IaMbl HA OCHOBE IMYHOCTHBIX
YepT I ee IPUBJIEKATeIbBHOCTDIO J/Is IIOTPeONTeTIS.

Hepconanusauwz pexnamol Ha 0CHOBe TUUHOCIMHLLX Yepm

I[Tox mepcoHanu3sanyei pekamMbl Ha OCHOBE TMYHOCTHBIX YepT IO~
HIMAETCS afIAITaLys PeKIAMHBIX COOOIEHNIT O] IMYHOCTHBIE XapaKTe-
PUCTHKM KOHKPETHOTO 10/1b30Barest. HecMOTpst Ha TO, 4TO B 9KOHOMU -
YeCKVX MCCIeOBAHNSIX TEOPYIS IMYHOCTHBIX YepT IOy q//Ia JOCTATOIHO
mupokoe pacupocrpanenue (Almlund et al., 2011; Brown, Taylor, 2014),
B MapKEeTVHIOBBIX MCC/IE[OBAHMAX TAKOMY ITOLXOAY YAEIAeTCs Ha TakK
MHOT'O BHUMAHMA.

4B AaHHOM MCCIIEOBAaHNN paCCMaTPUBAKOTCA Y€PTDI IMTHOCTI B MOJIEIN «bormbIoit
IIATEPKI»: MOJIETIb BBIJEIACT IIAATh OCHOBHBIX U€PT IMIHOCTI: SKCTPABEPCHA, npy)Kemo6me,
)106POCOBCCTHOCTI), TPEBOXKHOCTDb, OTKPBITOCTb HOBOMY OIIBITY.
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Crparerus nprucnocobmeHns K XapaKTepUCTUKAM TMYHOCTY KOHKPeT-
HOTO ITOTpeONTesI U3y4asach ellle 10 MOsABIeHNs peK/IaMbl B VHTepHeTe.
Tak, 6pUTO0 TIPOIEMOHCTPUPOBAHO, YTO, €C/TU MPOJABIBI U3MEHSIOT CBOE
MIOBefIeHIe, fie7Iasl €TO IOXOXKMM Ha MaHepy NOBeleHN A KOHKPETHOTO IOKY-
TaTesid, UX MpeIoKe N Jallje CTaHOBATCA ycremHbiMu (LaFrance, 1985).

CylecTByeT He TaK MHOTO VICCTIEROBAHMIA, TPOBEPAIOIUX ITMIIOTE3Y
0 pe3y/IbTaTMBHOCTY IIEPCOHANIM3ALNY PEK/IaMbl Ha OCHOBE YepT INYHO-
CTM B COLIMANBHBIX ceTsiX. OHOIT 13 ePBBIX B 9TOI 00/1acTy ObIIa CTaThs
[. Xupma u coaBropos (Hirsh et al., 2012), B koTOpoit MoKasaHo, 4TO
PECIIOH/IEHTBI OLIEHMBAIOT peK/IaMy Kak 0ojiee IpUBJIeKaTeNbHYIO, e/
MOTHBAIMS, IpefiylaraeMas B peKjaMe, COOTBETCTBYeT VX COOCTBEHHBIM
NMMYHOCTHBIM XapaKTepucTuKaMm (10 Mofenyt MnyHOCTY «bosbiuas nsarep-
Ka»). BuccnegoBanum, nposegenHoM Martiiom u coaBropamu (Matz et al.,
2017), meMOHCTPUPYeTCs BIMAHME IICUXOMIOTMYECKN aJallTUPOBAHHOI
peK/IaMbl Ha IOBefleHNe NOTPeOUTeNs: aJallTUPOBaHHbIe peKIaMHbIe
MaKeTbl IO3BOJIMIIN YBEINYNTb KOMNYEeCTBO KIMKOB Ha pexknamy Ha 40%,
a KOJIMYECTBO MOKYTOK Ha 50%.

Ha maHHBII MOMEHT CYIeCTBYeT 00/IbLIOe KOMNIECTBO METOLOB
oIpefie/ieHN s TUIIA TMYHOCTY U TMYHOCTHBIX YepT. [llupoko pacnpocTpa-
HEHHOJI TUIIOJIOTMeEN ABNAeTcA «bonbllas narepka» IMYHOCTHBIX YEPT
(Goldberg, 1981). [To3xe NOABUINCDH U APyriie TUIIONOIUM, HAIIPUMEP
tunosnorust HEXACO (Ashton et al., 2007), koTopast BK/to4aeT B ce6s1 110-
MJMO 9KCTpaBepcu, JOOPOCOBECTHOCTY 1 OTKPBITOCTH OIIBITY, KOTOPbIE
ObIIV BBIfIETIEHbI U B CHCTeMe «BosIbIIIor ATepKi», 4eCTHOCTD (CMUpeHIe)
¥ SMOIIMIOHATBHOCTb.

Vimenno mopenb «bonbIoi NATepKM» aKTUBHO KCIIONIb3yeTCA B UIC-
CNIeJOBaHMAX, KOTOPbIe M3y4aloT CBA3b MEXY YepTaMy IMYHOCTY U BOC-
npuatreM pexnamel (Hirsh et al, 2012; Matz et al., 2017; Winter et al,,
2021). Hamu 6bIIO IPUHATO pellleHNe OCTAaHOBUTHCA HA 9TO MOJeNN
IO HECKOIbKUM MpuyYnHaM. Bo-1iepBeIxX, 60/MBLUIMHCTBO PaboT B 06/macTu
IepCcoHaAM3al My peK/lIaMbl MCIO/Ib30BaNIM MMEHHO 3Ty CUCTEMY, Ofi-
HaKO KOHCEHCYCa OTHOCUTE/IBHO Pe3yNIbTaTUBHOCTY I€PCOHAIN3ALNN
Ha OCHOBE TMYHOCTHBIX XapaKTEPUCTUK NMOTPeOUTE/IsI He JOCTUTHYTO.
910 06ycnaBnuBaeT HeOOXOAMMOCTD IPOBE/IEHNS JOMOTHUTENbHBIX
UCCTIeJOBAHNIT B JAHHO 00/1acTM ¥ MOJYEPKMBAET BK/IAJ, TEKYIETo
uccienoBaHms. Bo-BTOPBIX, HEOO/BIIOE KOMNIECTBO BOIPOCOB (OTHO-
CUTEBHO APYIVX METOM[OB) MO3BO/IAET 3HAUNTENTLHO COKPATUTDh BpeMs
IIPOBOAYIMOTO OIIPOCa.

B pa6ore C. Bunrepa u coasropos (Winter et al., 2021) B fononHeHne
K XapaKTepUCTHKaM IO cucTeMe «borblas maTepka» B aHAIM3 BK/TIOYAETCA
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nepeMmenHas norpe6Hoctu B nosHauuu (NFC) (Cacioppo, Petty, 1982)
U CKJIOHHOCTH K cTpareruaM ybexpenus (Cialdini, 2001; Kaptein et al.,
2009). ABTOpPBI BBICKa3bIBAIOT COMHEH NS B IPUMEHUMOCTI MO/ JTNY-
HOCTM «BosbInas nsTepka» — 3HaYMMOe BIVISIHIE IIPOIeMOHCTPUPOBAJIO
HPUCIOCOOTeHe PEKTaMbl TOIBKO K ABYM YepTaM TUYHOCTI IOTpebu-
Te/IU U3 IATH, IPU STOM [y OFHOIM 13 HUX 9P (EeKT MOTyIUICs OTpu-
LaTe/IbHBIM, YTO HE COOTHOCUTCS C JIOTMKOI TIEPCOHAMM3ALNN. ABTOPBI
HPUXOJAT K BBIBOJY, YTO CKJIOHHOCTb K CTPATernsAM yOexXJeHNs JTydlle
IPEICKAa3bIBAET OTHOILEHNE TIOTPEOUTENIS K PEK/IaMe, YeM CUCTEMA YEPT
nraHOoCTH «Bombiiast msTepkar.

[IpenMy1ieCTBOM HEepPCOHANM3ALNM HA OCHOBE TMYHOCTHBIX YepT
SIB/ISIETCS Ha/IM4ye OOJbIIOro KOMNYeCTBa UQPPOBBIX C/Ief0B II0/Ib30-
BaTeseil. B Hay4HOI nMuTeparype CyLeCTBYIOT UCCIENOBAHMS, TeMOH-
CTpMPYIOLYE IIOAXOABI K OIpele/IeHNI0 IPO(UIA TNIHOCTI Ha OCHOBE
nHpopManuy o maiiKax, KOMMEHTAPWAX U PYTUX PEAKIVSIX Ha KOHTEHT
B OH/IalH-nIpocTpaHcTBe. Hanpumep, M. KocuHcku ¢ coaBTopamn ycra-
HOBUIN, YTO [[MpOBbIe 3amucy moBemeHus («IaiKu» B COLMATbHBIX
CeTSX) MOTYT MCIO/Ib30BATbC /LS IIPOTHO3MPOBAHNA PANA IMYHOCTHBIX
xapaktepucTuk (Kosinski et al., 2013). Metozpuka 6bl1a mpoBepeHa U Ha
poccuiickoii Bei6opke C. Turoseim u coasropamu (Titov et al., 2019).

Takum o6pa3oM, B3auMofeicTBuUA (JaiiKu, MOAINCKN) SBISIOTCA
OJIHVM U3 Ty4IINX MICTOYHUKOB MH(popMaiuy o notpeburee. [Ipu stom
unbopmaius B VIHTepHeTe IOMOraeT n30eXxarb Ueann3aium cBoeit
JMYHOCTH, KOTOPasi BOSMOXKHA [P MTPOXOXKIeHN M (pOpMabHBIX TECTOB
(Backetal., 2010). [Tory4eHne TMYHOCTHOI MHPOPMALIM O IOTpebuTee
CTAHOBMTCA BCe IPOllle, a 6/1arofaps MpOABMHY THIM MeTOfiaM 06paboTKM
JTaHHBIX CTAHOBUTCS BO3MOXHBIM CPOPMUPOBATH IICUXOTOTUIECKIIT
HOPTPeT TMYHOCTI.

Tunomeswt uccnedosanus

B pamKax JaHHOTO MCC/IEOBAHNA IPOBEPAIOTCSA IBE TUIIOTE3bI:

H1: Crenenb npus/ieKaTeIbHOCTY PEK/IAMBbI [/ TOTPeOU TN CBA3a-
Ha C ero MMYHOCTHBIMM XapaKTepPUCTUKAMM, M3MEPEHHBIMM 110 paKTopam
«bonb1oit nAarepkm».

IIpenmomnaraercs, 4TO BHe 3aBUCUMOCTY OT HA/IMYNA NTePCOHANTN3A-
MY IPUBJIEKATENbHOCTD PEK/IAMBbI MOXKET OBITh CBA3aHA C OT/IENbHBIMU
4epTaMy IMIHOCTU. DTO MOKET OOBACHATLCA TEM, YTO /1A KaXK/OTO U3
TUIIOB TMIHOCTY CYIeCTBYET CBOS MOTUBALVA TP IPUHATUY PeIeHNi
o mokymnke (Ashton et al., 2002; McCrae, Costa, 1997).
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H2: Crenenb npuBieKaTebHOCTY PEKIAMBI /ISl TOTPEOUTENSA MO~
JIOKUTENBHO CBsI3aHA C MePCOHAMM3aI[Mell PeKTaMbl Ha OCHOBE Xapak-
TEPUCTUK TNIHOCTHU, U3MEPEHHBIX 10 PaKTOpaM «BobIIoi IATEPKI».

ViccnenoBareny He MPUIIIM K OKOHYATeIbHOMY BBIBOJY O Pe3y/ib-
TAaTVBHOCTM IIePCOHAN3aLNY Ha OCHOBE XapaKTepucTukK «bonpuroit
ATEPKM». B OHUX MCCIEOBaHUAX CXOXKasl TUIIOTE3A MTOATBEPXK/IAIACh
(Hirsh et al., 2012; Moon, 2002), a B ApyTruX IOATBEP>KAAIACH JINIIb Ya-
cruuno (Winter et al., 2021). ITpenmonaraercs, 4To 4yeM 60/blile peKiama
COOTBETCTBYeT YepTaM ITOTpeOuUTeNs, TeM OOJIbllle OHA €O IPUBJIEKAeT.

Bor6opka

VccnemoBanue mpoBOAMIOCH B /IBa 3Tama (BbIOOPKY pa3HbIX ITAIOB
He nepecekanuch). Ha mepBom arare (mpegBapuTenbHOe UCCIENOBaHME)
B KaueCTBe PECIIOH/IEHTOB BBICTYIINIIN ITO/b30Bateny cepsuca Toloka.ru®
B Bo3zpacTe oT 21 10 60 neT. B paMKax pefBapuTeIbHOIO UCCIEOBAHNA
HOC/Ie IPOBEPKY HaIeKHOCTI OTBETOB® yIamoCh co6path OTBETHI 159 ve-
JIOBEK, Ka)K/IbIi1 M3 KOTOPBIX IOTY4II OKOTIO 14 py6ieit miu 9KBUBa/IEHT-
HYyI0 CYMMY B MHOCTPaHHOJ BajIIOTe, €C/INM YYaCTHUK IpOXXuBasn He B PO,

Ha BTOpOM aTame uccnenoBanmsi ObII IPOBEieH OIPOC CPey CTY-
JICHTOB U CIIEI[VIa/IIICTOB 13 pasHbIX obmacTeil. O6'beM BBIOOPKIM COCTABIUIT
543 pecnionsieHTa. BospacT y4acTHMKOB BapbupoBal OoT 17 mo 67 e,
a CpeIHMIT BO3PACcT BBIOOPKM COCTABUI 26,5 JIT.

Xop uccnenoBaHuA

ITporecc c6opa JaHHBIX COCTOS U3 CTIEAYIOLVIX 3TAIIOB: 1) co3aHme
PEKTaMHBIX MaKeTOB; 2) IPOBepKa COOTBETCTBMA PEK/IAMHBIX MAaKeTOB
¢dakropam «bosbI0i IATEPKM»; 3) IPOBEEeHME ONIPOCa, BK/IIOYAIOIIETO
B Ce0s1 OLIeHKY IMYHOCTHBIX XapaKTEePUCTYUK PECIIOHIEHTOB Y BbISBJIEHIE
VX OTHOIIEHM K peK/IaMe.

1. Ienepauus pexnamuvix maKemos

ITo anamormnu ¢ nomo6ubIM uccnegosanneM (Winter et al., 2021), cos-
JIAaHHBIE HAMM PEK/TAMHBIE MAKETBI COCTOSIIN 13 M300PayKEeHMII U TEKCTOBBIX

> Supexc.Tomoxa (https://toloka.yandex.ru/).

6 B ompoce 6bl1a IIpefycMOTPEHA IIPOBEPKA HajIeXXHOCTH OTBETOB. PecrionpienTaM
6b1710 HEOOXOLVIMO OLIEHNTD, HACKO/IbKO MaKeT HOAXOMUT XapaKTepyCTHKe 110 IIKasie OT 1 10
3, e 3 — Haumboriee MOAXOAAIAsA XAPAKTEPUCTHKE, 1 — COBEPIIEHHO He TTOXOIAINAsL, a IS
BCeX OCTA/IbHBIX XapaKTEPYUCTHUK PECIIOH/IEHTBI JO/DKHBI ObUIN IIPOCTaBUTD 3HaYeHMe 2. Ecrm
B OTBETe PeCIOHAeHTa OBLIO OO/IbIIE OHOI OLIEHKY 1, OHOV OL[EHKY 3, eT0 OTBET CUMTAIICS
HeHafIe>KHbIM. To/IbKo 0TBeThI 159 yenoBek 13 406 IpoLUIi IPOBEePKY Hale>KHOCTIL.
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HPU3BIBOB K JIEVICTBIUIO 11 ObII 0(OPMIEHBI KaK peK/TaMa B COLMANTbHOI
cetu BKonTakre. V306paskeHnst Ob11 CO3[aHbI C IIOMOIIbIO HEIPOHHOII
cetn Realistic Vision V2.07 o TekctoBbIM 3aripocam. TeKCTOBBIE 3aIIpOCHI
dbopMMpoBanch Ha OCHOBE OIMCAHMUII TIOAEN C Pa3/IMIHBIMU TNIHOCT-
HBIMJ XapaKTepPUCTUKAMI, a TAKKe C MCIIO/Ib30BaHIeM IIPYIaraTe/IbHbIX,
OINCBIBAIOIINX KX AYI0 13 uepT mraHocTH (Goldberg, 1990). B mpenbimy-
I[VIX MCCTIEFOBAHNX 3a9aCTYIO MICIIONIb30BA/IVICh CTOKOBBIE M300pakeH st
(Matz et al., 2017; Winter et al., 2021), Habop KOTOpPbIX orpanudeH. Vc-
N0/Ib30BaHVe HeIPOHHBIX CeTell /I TeHepaluy M300paskeHNit T03BO-
JIUTIO TONMYYUTh HEOTPAHMYEHHBI BBIOOP M300paXKeHNII, CIIelaaTbHO
CO3JJaHHBIX /IS OTPA)KEHMA KOHKPETHBIX CUTYaIINil.

Tak, HanpyMep, /151 CO3[aHMsI MaKeTa /I YePThI IKCTPaBepCust ObLIN
UCTIONb30BAHBI CJIOBA «OOIIUTENbHBIN», «9HEPIUYHBI», < MHUIIUATUB-
HbIJ1», a TTIOpasyMeBaeMasi MOTVBALA ITOTPeOUTENIA COCTOSIIA B XKETaHUN
HAaXONMUTHCA B LIEHTPe BHUMaHMA. [/ 4epThI TPEBOXKHOCTD VICIIO/Ib30Ba-
JIVICh BBIPQYKEHUS «<HEeYBEPEHHBIN B ce6e», «00SA3/MBBIIT», «OCTOPOXHBII»,
a MOTMBAIVA CTPOWJIACH Ha 00ecIedeHn 1 6e30MacHOCTY U CIOKOVCTBUN.
3areM 6b11 cHOPMYINPOBAH HAOOP CUTYALNIL, B KOTOPBIX YeTTOBEK MOYKET
HPOSIB/LAITH NOf00HOE TIOBEfieH e, HAIIPUMep — Ye/I0BeK, OKPY>KeHHBbII
001110V KOMIIaHMENT IPY3eli U «XOPOLIO» IpoBoAsAI il BpeMs. 1o Ha-
6opy cuTyaumit 6bUIM CO3TaHBI U300PKEHNA /IS PEKTaAMHBIX MAKETOB.
[l reHepanyy n300pa>keHNII B HEPOHHYIO CeTh MOABAICS 3aIPOC,
cofiepyKallnit ONMcaHMe OKpy>karoleil o6cTaHoBKY (Kade/koMHara/de-
CTMBaJIb/MarasyH ¥ ip.), KOMYECTBO JIIOfIell, ONMCAHNe VX MOIOXKEHNS
¥ XapaKTep B3aMMOJ e/ ICTBIA.

[ln1a mocTuKeHMs BHEIIHell BaTMIHOCTY Pe3y/lIbTaToOB, B Ka4eCTBE
IPOAYKTOB JJIA MCCIeOBaHNUA ObUIM BHIOPAHBI IBA Pa3/IMYHbIX TOBA-
pa — kode (ycmyru o IpUroToBIeHNI0 KOge HaBBIHOC ¥ BO3MOXXHOCTh
IpOBeCTV BpeMs B KodeilHe) ¥ HAaCTO/MbHBIE UTPHI (Maras3uH). Beibop
060CHOBaH TeM, 4TO 006a ToBapa SIBJIAITCS IpeAMeTaMy CIpoca s
IIMPOKOIT ayAUTOPUM HOTPeOUTENel ¥ UMEIOT CYILeCTBEHHbIE Pa3INdMs
MeXy co6oii. B pexmame 61N MICIIO/Tb30BaHBI BBIMBIIUIEHHBIE OpeHIbI
(“Home Coffee” nu “The Game Shelf”), uTo65! McKII0UNTD 3 DeKT OT
HpebIIYIero OIbITa YIaCTHUKOB. JIOTOTUIIBI OPEHIOB OBUIN CO3/JaHbI
¢ momMobIo HeitpoHHo cetnt Midjourney?® o TexcToBbiM 3anpocam. [Ipu-
Mepbl MaKeTOB, MICIIO/Ib30BAaHHBIX B paboTe, IIpefcTaBIeHbl Ha PucyHke.

7 Realistic Vision V2.0 | Stable Diffusion Checkpoint | Civitai (https://civitai.com/
models/4201/realistic-vision-v13).
8 Midjourney (https://www.midjourney.com/home/?callbackUrl=%2Fapp%2F).
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Home Coffee E) The come sheit
© e
VIHOrA3 8 M3HY GbIBAET MHOTO TPEBOT, U TOTAA HAYTO He CPABHMTCS ©

BYAL B LEHTPE BHUMAHIR, NOAEAMCH CBOMMU SPKMM UCTOPUAMI 3a HallKo/ Kode!
PaccNabNAIOWMMN AOMALIHUMI BbIXOAHBIMM.

HacnaauTech OTMMIHbIM BKYCOM, KOTOPbII HANONHUT BaC SHeprUed. C HawM Kode

70 MOXET 6biTb Ny, uem HacTonbHan Urpa? Bal pasym paccnabuTos, a saoTe!
Bb1 MOXETe 6biTb YBEPEHbI, 4TO BaLe OBLLIEHME BYAET HAMONHEHO APKMM MOLMAMM.

passerorcs.

Q 30 (9m} > 28 © 12K Qu 16 © 886

Pucynox

PexnaMHbIe MaKeTBI, ICIIONb3yeMble B pa6oTe: MaKeT ClIeBa OPMEHTHPOBAH Ha
4epTy SKCTPaBePCHI, CIpaBa — Ha YePTy TPEBOXXHOCTH
Figure

Advertising layouts used in the work: the layout on the left is focused on the extra-
version trait, the layout on the right is focused on the neuroticism trait

2. IIpedsapumenvHoe uccnedosanue

JI71 IpoBepKY COITTaCOBAaHHOCTY CO3[JaHHBIX MaKeTOB C XapaKTepu-
CTUKaMM JIMYHOCTY ObUI IPOBefieH OHJIAMH-0IIPOC, B KOTOPOM PeCIIOH/IeH-
TaM MpeyIarajoch OLeHNTb 30 peKJIaMHBIX MaKeTOB. Y YaCTHMKaM ObUIO
MIpeJJI0XKEHO 5 BOIPOCOB JJI KaXK[[0M peK/IaMbl CO CTIeAYIOLIVIM COofepyKa-
HI€M — «OLIEHUTE, HACKOTIbKO PEK/IaMHBIl MaKeT IIOAXOANT I/1A 4eToBeKa
C COOTBETCTBYIOILEI YePTON IMIHOCTH, 10 Kase oT 1 mo 3, rge 1 — co-
BCEeM He IIOAXOANT, a 3 — aOCOMIOTHO MOAXOANT». TakKe pecloHgeHTaM
OBI/IO IIPEMIOXKEHO OIICaHIe KXK/IO0I 13 XapaKTepUCTUK ndHoCTH. COOp
IaHHBIX OBUI pasfiesieH Ha 3 OIpoca, KaXK/Iblil 13 KOTOPBIX BK/IIOYAJI OT 9
1o 11 u3o6pakeHnit, ITO OBIIO CAEMTAHO J/Is COKPAIEeHVSI BpEMEHU IPO-
XOJKZIeHMS OTIPOCa OfHIM PECIOH/IEHTOM (CpefjHee BpeMs IIPOXOXK/IeHIIA
cocTaBuo 8,5 MuHyT). OIPOC PACIPOCTPAHA/ICA PV IOMOIIN CePBUCA
Toloka.ru, KOTOpBIIT TO3BOMAET MpEAIAaraTh MOTb30BATE/IAM 3aJaAHNSA
U TUIATUTD 32 UX BITIONHEHMe. Pecrion/ieHTaMy B IIpeBapuTeIbHOM JIC-
C/IefOBAaHUU BBICTYIIA/IN TIO/Ib30BATE/NIN CepPBUCa.

B pesynbTare mpegBapuTeIbHOTO MCCIEfOBaHNA 6bIIO 0TOOpaHO 10
usobpaxernit. OT60pP OCYIECTBIIAICS IO KPUTEPUIO OIMN30CTYU OLIEHOK
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PECIOH/IEHTOB K YepTe IMYHOCTY, J/IsI KOTOPOJI CO3/jaBalnch n3obpaske-
Hus. [To oTBeTaM pecrioOHAEHTOB ObUIN ITOTyYeHbl YMC/ICHHbIe 3HAYeH
OLIeHOK, KOTOPbIE B Ja/IbHEIIeM OBbUIN yCpeJHEHBI.

Jlns mpoBepkM pasnMUMMOCTM YepT /IS KaXKAOTro N300paskeHus
OBV OCYIIIeCTB/ICHBI TECTHI Ha Pa3HMUILY CPeHIX 3HAUeHMIT MKy KITIO-
4eBOJl 4epToli (KOTOPYIO HO/DKEH OTPakaTb MAaKeT) U IPYTVIMY Ye TBIPbMS
xapakTepucTrkamu mmaHocTy. B Tabmuie 1 B kadecTBe mpuMepa mpep-
CTaBJIEHbI Pe3yNbTAThl TECTOB Ha PABE€HCTBO CPENHMUX [JI MaKeTa, CO3-
TDAHHOTO /1A YePThI «<9KCTpaBepcusi». CpeHsAa OIleHKa 110 JaHHOI YyepTe
3HAYMMO OT/IMYAETCsA OT CPEJHUX 3HAYEHUI YeThIPEX JPYIMX YePT, 4TO
MO3BOJIAET CAE/IATh BBIBOJ, O COOTBETCTBUM MaKeTa YePTe «IKCTPaBEPCUA»
C TOYKM 3p€HNA PECIIOH/IEHTOB.

Ta6numa 1
ITomapHbIe TeCThI Ha CPaBHEHMe CpeIHMX, KpuTepuit CThIofleHTa

IIapa gepr Pasuuna cpegHux t-CraTUCTMKA p-3HA4YEHNe
OKcTpaBepcusa — ApyKenmobue 0,47 3,21 <0,001
IkcTpaBepcns — K06POCOBECTHOCTD 0,55 3,40 <0,001
OKCTpaBepcus — TPEBOXKHOCTD 1,4 4,07 <0,001
OKCTpaBepcHs — OTKPHITOCTD 0,24 2,19 0,03

Table 1
Pairwise tests for comparing averages, Student’s t-test

A couple of traits Mean Difference t-value p-value
Extraversion — Agreeableness 0.47 3.21 <0.001
Extraversion — Conscientiousness 0.55 3.40 <0.001
Extraversion — Neuroticism 1.4 4.07 <0.001
Extraversion — Openness 0.24 2.19 0.03

3aTeM yCpeHEHHbIe YMC/ICHHbIe 3HaYeHMsI OTBETOB PECIIOH/IEHTOB
0 OTOOPaHHBIM M300pakeHNAM OblIM HOpMMUPOBaHbI 0T 0 o 1 — aTI
3HA4YeHMs IPEfICTABIIAIOT COO0I KOOPANHATHI N300pasKeHNUA B IATUMEP-
HOM IIPOCTPAHCTBE CUCTEMBI «BOJIBIION IIATEPKI».

[TepBoHavabHAsA BepCHs MPeABaPUTEIBHOIO UCCIEIOBAHN BKIIIO-
qajIa 22 n300pakeHns, OfHAKO CPeiy HUX He YAaI0Ch HOMy4nThb 10 n3o-
OpakeHMIT ¢ pa3IMYUMbIMK XapakTepucTukamu. Ha Bropoit nrepaunn
ObLIM cO37aHBI ellje 8 M300paXkKeHNII 1 OIIPOC OBUI IIPOBEiEH TOBTOPHO.
ITocre OLeHKM JOTIOTTHUTEIbHBIX M300paXkKeHNIT HaM YAa/10ch 0ToOpaTh 10
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Pa3MMYMMBIX M300paskeHni1 (5 XapaKTePUCTHUK J/IA KaXX/J0TO U3 IBYX TO-
BapOB, 110 OHOMY M300Pa>KEHMIO /IS OFHOI APKO BHIPA)KEHHOI YepPThI).

Taxum 06pasom, IpeiBapUTeNTbHBIN OIPOC II03BOTIT OTOOPATH pere-
BaHTHbIE N300paXKeHN A, a TAKKe IIPUCBOUTD VIM YMCTIOBbIE XapaKTepUCTH-
K11 Mep 13 CUCTeMbI «BosbIol nATepkn» (KOOPAMHATHI B IPOCTPAHCTBE
«bornpIoit mATepKn»), KOTOpble OYAYT UCIIONb30BAHBI B Jla/IbHEIIeM
aHanu3e. Takoif TOAX0f OTIMYAETCsA OT METO0B, MCIIO/Ib30BAHHBIX B IIpe-
OBIAYIINX UCCTAENOBAHNAX.

3. Ocnosnoii onpoc

OCHOBHOII OIIpOC COCTOAN U3 HECKONMbKMX 4acTell. IlepBas dacThb
Obl1a IpecTaB/IeHa 67I0KOM BOIIPOCOB, HAIIPaB/ICHHBIX Ha OIIpefie/ieHue
NMMYHOCTHBIX XapaKTePUCTUK PeCIIOHeHTA. [[/1s onpeneneHns 4epT 1md-
HOCTM PeCIIOH/IEHTOB MCIONb3yeTCA BepCusA PYCCKOA3BIYHON aHKEThI Ha
30 Bompocos (Big Five Inventory-2-Short, ganee BFI-2-Short). MsI uc-
nonb3osasy Bepcuio BFI-2-Short (Soto, John, 2017), aganTupoBaHHyio Ha
pycckoM s3bike A. MummkesudeM, C. lllebeTeHKo 1 coaBTOpamMm. ATMM
Ke aBTOpaMI ITpOBefieHa anpobanus KpaTkoit Bepcyu (MMIkeBud u p.,
2022).

3a 6710KOM Ha OIIpefie/ieHIe XapaKTePUCTHK INYHOCTI CTIeflOBaJIO iBa
6/10Ka ¢ peK/ITaMHBIMI MaKeTaMU ¥ BOIIPOCAMM Ha X OLIEHKY — CHaydasa
pekama HacTONbHBIX UTP (1 00BsIBIIEHNME), a 3aTeM peknama Kode (1 06b-
ABjeHNe). [I/1A KaXKI0ro U3 TOBapoB ObIIO CreHePUPOBAHO 5 M306paxe-
HUIL, U1 COKpallieH) s BpeMeH! IPOXOXKIeHMs KaXK/JOMY I10/Ib30BaTeII0
MIOKa3bIBaJIOCh OIHO 0O'bsAB/IEHNE /1A KaXKHOTro ToBapa. OObABICHN I
KaXXJIOTO TPOIYKTa BBIOMPAINCDh CIy4ailHbIM 0Opa3oM. Panommsannsa
OCYIIeCTBILAIACH O/1arofiapst BO3MO>KHOCTSAM IITAT(OPMBI /I IPOBEMIEHIS
OHJIAiH-OIIpOCa ¥ KOHTPOJIbHBIM BOIIpocaM. JI/1 MsMepeHns OTHOLIEHN A
K PeKJIAMHOMY MaKeTy B paboTe VICIIO/Ib3YIOTCS CIeAyIoliye BOIPOCHI:
«KaxoBa BEpOATHOCTD TOTO, 4YTO BbI K/IMKHETe Ha peK/IaMy 1 IepelifieTe
Ha CTpaHuIy aroro npopykra?» («Huskasn», «Cpennss», «Boicokasn»),
VI COTTIacKe C YTBEePXKAeHUAMM: « PeK/TaMHbIl MaKeT MHe IIOHPaBUICS» (OT
1 10 5), «39TO XOpoIINit peKmaMHbIil MakeT» (0T 1 10 5). [lanee cenoBamu
BOIIPOCBHI, KOTOPBIE OIIPefe/IAI0T IPEAIOYNTAeMblil HAIMTOK PECIIOHECHTA
U IIPeATIOYTEeHNS B OTHOLIIEHVV HACTO/IBHBIX UTP. DTU IlepeMeHHbIe OblIn
BK/IIOYEHBI B aHA/IN3 B Ka4eCTBe KOHTPOJIbHBIX /I TOTO, YTOOBI M30eXaTh
CMelleHMs, BBI3BAHHOTO T€M, YTO YeTOBEK 3aBeJOMO IIJIOX0/XOPOILO OT-
HOCUTCSA K peKIaMMpyeMOMY ToBapy. Mbl He MCK/TIOYa I JTIOfiel, IIPeAIIo-
YNMTAIOMIVX JPYTOJ HAIMTOK VIV He VIMEIOMIVX O3 TYBHOIO OTHOLIEHNA
K HACTOZIbHBIM MT'PaM, IO HECKO/IbKVIM IIpyuiHaM. Bo-TepBbIx, HOKymaTenmm
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He BCeTfia sABMIAI0TCA N0/1b30BaTeNsAMU TOBapa. Bo-BTOpBIX, OHOI U3 3a-
a4 peK/IaMHOTO COOOLIeHNA SB/IACTCS IPUBJIeYeHIe HOBO ayAUTOPIN
(monp3oBareriell, KOTOpble paHee He VICIIOIb30Ba/IN COOTBETCTBYIOIINE
IPOAYKTHI). 3aBepIIacs onpoc cbopom gemorpadmuecKux moKasaTesneit
(11071, BO3pacT, TOPOJ, IIOCTOSIHHOTO IIPOXXKMBAHMSA).

B KoHIIe onpoca pecrioH/ileHTaM IpefyIaranach MHGOPMAIV O TOM,
KaKue 13 4epT TMYHOCTU Y HUX IHpeobIafjaloT Mo pesynbTaTaM Mpoii-
IeHHOJ MMM aHKeTBI, a Tak>Ke OblIa JaHa KpaTKasi MHTePIIpeTaLus YepT
VI CCBUIKY Ha IHTEPHET-VICTOYHUKY, HOPOOHO pasbsACHSIOIYE COTepKa-
Hyle MeTOAMKM. VIH(OopMaIysa B KOHIIe aHKeTBI CITY>KIJIa JOTIOTTHUTE Tb-
HBIM CTUMYJ/IOM AJIA IPOXOXK/I€HNA OIpoca.

Kaxx[1oMy y4aCTHUKY MCCTIeloBaHNA NIPe[JIarajaoch ISl OLLeHKM JBa
PeKTaMHBIX MaKeTa, a IOTOMY 0011iee 4ncio HabmoeHnit coctasuo 1086,
0 KaXX/IOMy MaKeTy ObL10 Iory4eHo 6osee 100 oneHok. CpepjHee BpeMs
MPOXOXK/E€HNUA OIPOCca COCTaBUIO 5,5 MUHYT. OncaHne epeMeHHbIX
npuseieHo B Tabnuie 5 B [IpunoxkeHun, a onmcarenbHble CTaTUCTUKY
nepeMeHHbIX npuBefeHsl B Tabmuiie 6 [Tpunoxxenns. Ha ocHOBe HaHHBIX,
cOOpaHHBIX Ha BTOPOM 9TaIlle, IPOBEPSIINCH TUIIOTE3bI MICCTIEOBAHNA.

PesynbraThl

1. IIposepia zunome3vt 0 6MUAHUU TUHHOCIHDIX
Xapaxmepucmux pecnoHOeHma HA 60CNPUSMUE PEKIAMbL

[Tepen mocTpoeHMeM Mofesell HaMu OblIa IpoOBefieHa IPOBepKa
COTTIAaCOBAaHHOCTU BOMPOCOB aHKeThl BFI-2-Short st kaxkpoit uepTs
maHocTH. COITIacOBaHHOCTb POBepeHa 1o Kputepnio a-Kponbaxa, u pe-
3y/IbTATBhI [IOKA3a/IM JOCTATOYHYIO CTEIIeHb COITIACOBAHHOCTY BOIIPOCOB:
OtkpsiTocTh — a=0,69; [JobpocoBecTHOCTD — a=0,76; IKCTpaBepcus —
a=0,78; prmemo&/[e — a=0,67; TpeBoxxHocTh — a0=0,79.

L1t ycTaHOB/IEHMSI TOTO, KaKye YepThl IMYHOCTY OKa3bIBAIOT BIIN-
SHVe Ha OTHOIIEeHNe K peKaMe, IOCTPOEHBI IMHETHbIEe Perpeccun, Ije
B KayecTBe 3aBMCYMBIX ITIepeMeHHBIX UCIIONb3YIOTCS IepeMeHHbIe OT-
HOIIeHMs K peKIaMe (pe3y/nbpTaThl IIpefcTaBaeHsl B Tabnuie 2). Bo Bcex
MOJIeJISIX UCTIONIb30BaHbl pOOACTHBIE CTaHJAPTHBIE OLIMOKH.

ITo pesynbpratam noctpoenus moperneit (Tabnuiia 2) MOXXHO caenath
BBIBOJ], 4TO JIFOSIM C SIPKO BBIP@KEHHBIMU YePTaMy JOOPOCOBECTHOCTH
U APY>KemobOus B cpefjHeM, NP NPOYUX PAaBHBIX YC/IOBUAX, peKaaMa
Ka)keTcst 60jiee IIpyUBJIEKaTeIbHON. 3aMeTUM, YTO Ha OCHOBE VICIIONb3Y-
eMBIX [TlepeMeHHBIX YaeTcs1 00bsACHNTD uiib oT 8,1 o 11,1% pasbpoca
3aBJCHMMOJI IIepeMEHHOI], YTO YKa3bIBaeT Ha Ha/ln4due 1 Ipyrux GpakTopos,
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Ta6muma 2
Pe3ynbrarhbl OlleHKM TMHEITHOMN perpeccun i NepBoii TUIOTe3bl MCCIENOBaAHMA

Bepoarnocts Hackonbko maker Hackonbko xopomum
3aBucumas nepeMeHHasA

K/IMKAa HA MaKeT  IOHPaBMICA Ka)KeTCsI MaKeT
0,358™" 0,829 0,450
lo6pocoBecTHOCTD
(0,127) (0,279) (0,277)
0,769™" 1,284™ 1,327
Ipysxemobue
(0,156) (0,312) (0,313)
-0,578" -0,390 0,065
KoncranTa
(0,221) (0,487) (0,508)
Yucio HabmIoneHmit 1086 1086 1086
R2 0,094 0,111 0,081
CKOppeKTHPOBaHHBII! R? 0,090 0,100 0,070
F-cTatnctika 22,510 10,257 7,310

ITpumeuanue. B xayecTBe KOHTPOIbHBIX [IEPEMEHHBIX MCIIONb30BAHBI IIPEAIIOYTEHNE
vaii/kode, OuHAPHbIE IIEpeMeHHbIE /L KAK/J0T0 U300 paskeH s, BO3PACT, IPEANOYTEHIE
HACTOJIbHBIX UTP. B Tab/mIje IpyuBeieHbI 3HaUEH VS TepEMEHHBIX MHTEPECa, [/ KOTOPBIX
6BUI TOTyYeH 3HAYMMBIT KO3 duIMeHT X0Ts 6bI B OZHOI MOReNu. B ckobKax ykasaHsl
cranpapTHble omunbxu. "~ p<0,01.

Table 2
The results of the linear regression assessment for the first hypothesis of the study

. The probability of Layout Perceived
Dependent variable clicking on the layout  satisfaction  Layout Quality
o 0.358" 0.829" 0.450
Conscientiousness
(0.127) (0.279) (0.277)
0.769™ 1.284™ 1.327"
Agreeableness
(0.156) (0.312) (0.313)
-0.578"" -0.390 0.065
Intercept
(0.221) (0.487) (0.508)
Number of observations 1086 1086 1086
R? 0.094 0.111 0.081
Adjusted R? 0.090 0.100 0.070
F-test 22.510™" 10.257" 7.310™

Note. Tea/coffee preferences, binary variables for each image, age, preference for board
games were used as control variables. The table shows the values of the variables of interest
for which a significant coefficient was obtained in at least one model. The standard errors
are indicated in parentheses. “"p<0.01.
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BIMSIONINX Ha OTHOLIEHNE MOTPebuTeNns K peKIaMHOMY MakeTy. Ilpu
3TOM Y Hac HeT OCHOBAHMUII II0/IaraTh, YTO IIOTyYeHHbBIE OLIEHKU OKa3bl-
BAIOTCSI CMeIl[eHHBIMU: Jo6aB/ieHe IPOYNX GakTOPOB MOITIO ObI COKpa-
TUTb CTAaHJAPTHYIO OLIMOKY OLIEHOK ¥ YBEINMYUTb PacueTHOE 3HAYCHME
t-CTaTUCTHK (110 MOAYIIIO), OBHAKO KO3 PUILIMEHTBI IIepef] IepeMeHHBIMMI
MHTepeca 3HAYMMBbI U IIpY TeKyleit crerydukanuy Mmoaenu. [TlonydeHHbre
Pe3y/IbTaThl OKa3a/Iu YCTONYMBOCTD 110 OTHOLIEHNIO K MCIIO/Ib3YEMOMY
MeTOJy MOJe/TMPOBAHNA: IIPU IOCTPOEHNY TIOPATKOBOI IOTMCTUIECKOI
perpeccui ¢ TeM e HabOpOM 3aBUICYMBIX 1 He3aBMCYMBIX ITepeMEHHBIX
3HAYMMOCTD M 3HAKU K09(p(PUIMEHTOB Iepef IepeMeHHbIMYU VIHTepeca
COXPaHAIOTCA.

2. HPOB@PK“ 2unomeswvl 0 npuenexamenvHoCmMu pexiamol,
nepcouanusuposauuoﬁ HA 0CHOB€e xapaxKmepucmux TUHHOCMU

B 60/IbIIMHCTBE TIPEBIAYILINX NCCTIEIOBAHNI MICIIONB30BAIOCH IIPef-
HOJIOKEHNE O TOM, YTO peK/TaMa CIUTAETCS ITOAXOISIIIEN /IS PECIIOH/IEHTa,
€C/IV pe3y/IbTaThI TeCTa Ha ONpefie/ieHNe XapaKTepUCTUK TMYHOCTY TTOKa-
3aJ1H, 9TO YeoBeK Habpat 6oree 50% 6asUIOB 10 YepTe, KOTOPast 3a/I0)KeHa
B CO3/IaHHOM pekaMHOM MakeTe (Moon, 2002; Winter et al., 2021).

MbI BOCIIO/IB30BAINCh JPYTUM HOAXOLOM JIsl OTIpefie/IeHns pe-
JIEBAHTHOCTYU PEKTAMHOTO MaKeTa: IPe{BAPUTENbHOE UCCIIEOBAHIE
HO3BOJIMJIO TIOJIYYUTb KOOPAMHATHI M300pa>keHN I B IATMEPHOM IIPO-
cTpaHcTBe pakTOpoB «BoBINON NATEPKN», @ JaHHBIE, IIONTyYeHHbIE
B OCHOBHOM OIIPOCE, TI03BO/IM/IN TTONYYUTh KOOPAVMHATHI PECIIOH/IEHTOB
B 9TOM IIPOCTpaHCcTBe. TakuM 06pa3oM, y HaC MOSIBUIACH BO3MOKHOCTD
PaccYnTaTh PACCTOSHUE MEXAY IPOGIIEM TNIHOCTY YeTIOBEKA I XapaK-
TEPUCTUKAMM, IPUCBOEHHBIMI 1300paskeHNI0. Takoe yCTpOICTBO mepe-
MEHHOI1 [laeT BO3MOXXHOCTb MHTEPIPETUPOBATh PE3y/IbTaThl B PaMKax
HeTIPePbIBHBIX BE/INYMH U YIUTHIBATD KAXKAYIO YePTY IPOPUIS TMIHOCTI.
Boree Toro, paccTosiHue MO3BOMSAET YUUTHIBATH IO/SIPHOCTD KAXKAOI 113
XapaKTepUCTUK TNIHOCTU B BUJ€ UMCIEHHON BeJIMYMHbI 1 U30aB/IseT
OT HEOOXOAVMMOCTY CO3/IaHMsI PEK/IAMHBIX MAKETOB, COOTBETCTBYIOIIX
BCEM KPAITHMM 3HAYEHUSAM paccMaTpuBaeMbIX 4epT. IIpenmonaraercs,
YTO YeM MeHbIIIe PacCTOSTHME MEeX/y XapaKTepPUCTUKAMI PECIIOH/IeHTa
Y PEK/IAaMHOTO MaKeTa, TeM 0OJIblile M300pakeHe TOAXOANUT YeTIOBEKY
0 €T0 XaPaKTEPUCTUKAM.

17151 mpOBepKu BTOPOIE TUITOTE3bI HaMyt GBIV CIIO/Ib30BAHBI Pa3ind-
Hble CIIOCOOBI pacueTa PacCTOSHUA MEX/Y 00BEKTaMN B IPOCTPAHCTBE.
Beia co3jaHa DOIMOMHUTENbHASI TIEpEMEHHAs!, KOTOpas IPeCTaBIIsAET
c06011 eBK/TNIOBO PACCTOsIHNE OT M300paXKeH Vs 10 PECIIOHIEHTA.
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EBK/IMIOBO paccTOsAHME PACCYNTAHO IO PopMyIIe:

()

EBK/mnaoBo paccrosiHue; =

I7le X; — KOOP/INHATA PECTIOH/IEHTA i 110 YepTe k, ' — KOOPJMHATA U30-
OpaxxeHus j 1o yepte k, k — HOMep KOOPAMHATHI.

[ToMMMO eBKIM0BA PAacCTOSAHMA OBUIO PACCUNUTAHO PACCTOSHME
YeOpImeBa:

Paccrosnne Yebbimesa; = max | X, — y,l, (3)
k

I7ie X — KOOPAMHATA PeCIIOH/IeHTa i 110 yepTe Kk, Yjk — KOOpJIMHATA N30~
OpakeHns j o yepre k, k — HOMep KOOpJMHATHI.

B naHHOM CiTyyae OTHOLIIEHNE YelIoBeKa K MAaKeTy OIpefenseTcs 1o
JyepTe, 10 KOTOPOI OTK/IOHEHVE XapaKTePUCTUK U300pakeHUs OT MPO-
bt XapaKTepUCTUK TMIHOCTY MAaKCYMAJIBHO.

[ToMuMoO nepeMeHHBIX PacCTOSHNS B MOJIE/IN B Ka4yeCTBE KOHTPOJIb-
HBIX ITepeMeHHBIX BK/IIOUeHBI IIepeMeHHbIe 1T0J1a, BO3pacTa U OMHapHbIe
mepeMeHHbIe /IS KKI0T0 1300pakeHNs (IPMHUMAIOT 3HaU€eHIe, PaBHOE
1, ecut peCIIOH/IEHT OLIEHMBAJT JAHHOE 13006paxkeHue, 1 0 B IPOTUBHOM
Clydae), a TAaK)Ke IepeMeHHble IIPeANOYTUTE/IbHOIO HalnTKa (dari/kode)
U CTEIIeHY TOT0, HACKOJIbKO HPABATCSA HACTONbHbIE UTPHL.

3aBUCUMOIT IepeMeHHOI BBICTYIa/Ia IlepeMeHHas1, OTpaXkaromlas,
HACKOJIBKO PeK/TaMHBIil MaKeT HOHPABUIICS MOTPEOUTENIO, @ TAKXKe IBe
o0 beHEHHbBIE TIEPEMEHHBIE /ISl TPEX BOIIPOCOB Ha OTHOILIEHNE K pe-
KIaMHOMY Makerty. [lepBas oObeyHeHHas IepeMeHHas MpefiCTaB/IsgeT
co60711 3HaYeHNs TIePBOJI ITTABHOI KOMIIOHEHTBI, TIOJTY4€HHOII C MICIIONb-
30BaHMeM MeTofa rmaBHbIX KoMnoHeHT (PCA), BTopas mpencraBiser
co6o11 cpeHee 3HaYEHVIE OTBETOB Ha 9TV BOIIPOCHL. Pe3y/braThl OrjeHK!
Mogieneit pecTaBeHsl B Tabmuige 3.

Koadduumenr nepep nepeMeHHOI eBKIM0BA PACCTOSTHMS OKA3aJICs
3HAYMMBIM Ha 1% ypoBHe B MOJe/NM C 3aBUCUMOII IIlepeMEeHHOI, OTpaXka-
I0IIell, HACKOJIbKO PeKTaMHBIl MaKeT IIOHPABW/ICS PECIOH/IEHTY, U Ha
5% ypOBHe 3HAYMMOCTHU B MOJEIAX I 0ObeHEHHBIX IepeMeHHbIX
(Tabnuua 3). 3HaK IIepeMeHHO COOTBETCTBYET BBIIBUHYTOI TUIIOTE3€ —
B CpefjHeM, IIpY IIPOYNX PaBHBIX YCTIOBUAX, C YBEIMYEHEM PacCTOSHNUA
MeXy TpoQIIAMI TMYHOCTHBIX YepT IOTPeOUTeNs ¥ MaKeTa B IIPO-
cTpaHcTBe (akTopoB «bBOJBIIOI MATEPKN» OTHOLIEHNE K PEKTAMHOMY
MaKeTy yXy/IIaeTcs.
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Ta6bmuma 3
JInneiiHbie MOJENI C IEPEMEHHOI eBKINI0BA PACCTOAHIA

Hackonbko 3HauyeHN:A mepBOJ ITABHOI YCpeHEHHOE 3HAYEHME

3aBucumasn
MaKeT MOHpPa- KOMIIOHEHTDI IS BOIPOCOB OTBETOB Ha BOMPOCHI 06
nepeMeHHast
BIJICA 00 OTHOIIEHNM K peKTaMe OTHOMIEHNN K PeK/IaMe
EBK/INIOBO -0,823"" -0,675" -0,472"
paccrosnue (0,304) (0,342) (0,240)
1,961 -1,317" 1,642
KoHcTaHTa
(0,209) (0,260) (0,183)
‘ueno uabmo- 1086 1086 1086
TeHMit
R2 0,079 0,079 0,079
Croppextu- 0,069 0,068 0,068
poBaHHbI R
F-cratuctuxa 7,724 7,104 7,099

IIpumeuanue. B kadeCcTBe KOHTPOIBHBIX [IEPEMEHHBIX JCIIOIb30BAHBL IIPEATIOYTEHNE
vait/Kode, OMHApHBIE IIepeMeHHbIE [/IsI KKEOT0 M300paskeH s, BO3PACT, IIPEAIOYTeHIe
HACTO/IbHBIX UI'P, IMYHOCTHBIE XaPaKTEPUCTHUKIL. B Tab/mIte pyBeieHbl 3HAYeH s ITepe-
MEHHBIX MHTepPeca, /L1 KOTOPBIX ObUI TO/TYYeH 3HAYMMBIT K09 (D GUIMEHT XOTs 6bI B OZHOII

Mozenu. B cko6kax ykasaHsl crangapTHble oumbku. ~ p<0,05; *p<0,01.
Table 3
Linear models with variable Euclidean distance
Lavout First PCA component Average
Dependent variable Jayou of advertising attitude advertising
satisfaction .
responses attitude responses
, ‘ -0.823™ ~0.675" -0.472"
Euclidean distance
(0.304) (0.342) (0.240)
Int ‘ 1.961" -1.317"" 1.642"
nterce
P (0.209) (0.260) (0.183)
Number of 1086 1086 1086
observations
R? 0.079 0.079 0.079
Adjusted R? 0.069 0.068 0.068
F-test 7.724" 7.104™ 7.099"™

Note. The control variables used include preferences for tea/coffee, binary variables for
each image, age, preference for board games, and personality traits. The table presents the
values of the variables of interest for which a significant coefficient was obtained in at least
one model. Standard errors are shown in parentheses. “p<0.05; **p<0.01.
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Takoke yCTOYMBOCTD pe3y/IbTaTOB MOJIE/IY IPOBEPeHa ITy TeM MCKITIO-
YeHNA 13 BBIOOPKI PECIIOHIEHTOB B Bo3pacTe 6oriee 50 1eT — MCKTIOYeHbI
HaO/mofleHNs 0 25 pecloHfIeHTaX. 3HaK U 3HAaYMMOCTb K03 uimeHTOoB
nepey; epeMeHHOI MHTepeca OKa3bIBAIOTCS YCTONYMBBIMIAL.

Janee 6bUIN TOCTPOEHBI MOZIENY, I7ie B KadyeCTBe IIepeMeHHOI MHTe-
peca ICTonb30BaHO paccTossHMe Yebbinea. Pe3ynbTaThl OLleHKN perpec-
cuu mpepcraBieHs B Tabnuige 4.

Pe3y/nbTaThl IOKa3bIBAIOT, YTO paccTosiHMe YeOblleBa OKa3bIBaeT-
Cs1 3HAYMMBIM NPEAMKTOPOM OTHOIIEHMsI K IPOCMOTPEHHOI peKIame
U BepOATHOCTY K/IMKa Ha pekaMHbli MakeT (Tabmmiia 4). 1o o3Havaer,
4TO BaXXHYIO POJIb B BOCIPUATUM PeK/IAMbl UTPAET Ta 4epTa IMpoduis
JIMYHOCTY, IO, KOTOPYIO peK/IaMa aflallTPOBaHa MeHbIIle BCETo (YTO He
VICK/TIOYaeT BKHOCTY APYIUX 4depT). Yem Oojblile MaKCMMaIbHOE pac-
XOXJIeHUe MeX/Y IIPoduIeM TMIHOCTI U XapaKTePUCTUKAMU PEK/IaMbl,
TeM Xy>Ke OTHOLIEHME PECIIOH/IeHTa K IIPOCMOTPEHHOI peKIaMe.

O6cy>xaeHne pe3yIbTaToB
ITony4yeHHBIE PE3yNbTATHI MO3BOANT MIPUHATD MEPBYI0 TUIIOTE3Y
ncciaegoBaHms O CymeCTBOBaHUU pasnwmil B BOCIIPUATUN PpEKITAaMblI

Ta6nuua 4
OneHKa perpeccuii ¢ nepeMeHHOI1 paccTossHusa YeOprmépa

H 3HaveHNA NepBOit Ycpegnennoe 3Ha-
ACKO/IBKO .
3aBucumas nepe- Maker mo.  1ABHOV KOMIIOHEHTBI  YeHMe OTBETOB Ha
MeHHas I/Is BOIIPOCOB 06 OT-  BOMIPOCHI 06 OTHO-
HpaBWICH
HOLIEHNH K peK/IaMe LIEHNH K peK1aMe
-0,875" -0,775" -0,546"
Paccrosnne Yebpimesa
(0,348) (0,395) (0,278)
1,042 -1,207" 1,718™
KoncranTta
(0,470) (0,302) (0,213)
Yucno HabmomeHnit 1086 1086 1086
R2 0,080 0,074 0,074
Cgoppexmposal—mbm 0,070 0,062 0,062
F-craructuka 7,788 6,140 6,142

IIpumeuanue. B KkadecTBe KOHTPO/IBHBIX MEPEMEHHBIX MCIIONB30BAHBI IPEANIOYTEHIE
Jaii/Koge, GMHapHbIE [IepeMeHHBIe A/ KXKAOT0 U300PaKeH s, BO3PACT, IPeANIOYTeH e
HACTONbHBIX UTD, TMIHOCTHBIE XaPAKTEPUCTUKN. B Tab/1Ile PUBEIeHb! SHAYEHNS TIEpe-
MEHHBIX MHTEPECa, s KOTOPBIX GbU IO/TyYeH 3HAYNMMBL1 KO3 ULMEHT XOTs1 6Bl B OZHOI
Mopenu. B cko6kax ykasaHsl cranfapTHble oumbku.  p<0,05; " p<0,01
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Table 4
Regression Estimation with a Chebyshev Distance Variable

Dependent Layout First PCA component of  Average advertising
variable satisfaction  advertising attitude responses attitude responses
Chebyshev -0.875™ -0.775" -0.546"
distance
(0.348) (0.395) (0.278)
Intercept 1.042" -1.207"" 1.718"™
(0.470) (0.302) (0.213)
Number of 1086 1086 1086
observations
R? 0.080 0.074 0.074
Adjusted R? 0.070 0.062 0.062
F-test 7.788"" 6.140"" 6.142""

Note. The control variables used include preferences for tea/coffee, binary variables for
each image, age, preference for board games, and personality traits. The table presents the
values of the variables of interest for which a significant coefficient was obtained in at least
one model. Standard errors are shown in parentheses. “'p<0.05; “"p<0.01

y NIofiell ¢ pa3HBIMU TMYHOCTHBIMM XapaKTE€PUCTUKAMU IO CUCTEMe
«bonpuioi narepku». JIrogy ¢ BBICOKMMM IOKa3aTeNsAMU YEPT ApyXKe-
06w U JOOPOCOBECTHOCTH B CPEHEM, IIPY IPOYMX PABHBIX YCTOBUSAX,
OLICHNBAIOT pPeK/IaMy KaK 60Jlee IpUBJIeKaTe/IbHYIO.

Bropas runoTesa mccemoBaHMA TaK>Ke MOXKET OBITb IIPUHATA:
CTeIleHb IIPUBJIEKATe/IbHOCTY PeK/IaMBl [/ HOTpeOUTe/IA CBsA3aHa C Iep-
COHa/IM3aIVell Ha OCHOBE €r0 XapaKTepUCTUK TMYHOCTH 10 (aKTOpam
«bomnbiioit naTepku». Vcronb3oBaHyue pacCTOSAHNUA MeXAY BeKTOpaMu
M300pa>keHNsl ¥ PECIIOH/IEHTa B KaueCTBe IlepeMeHHOI! HTepeca I10-
3BOJIAET 3MEPUTD CTEIIeHb TOTO, HACKOIBKO M300paXKeHne TTOAXOAUT
HOTPeOUTENI0 KaK COOTBETCTBYIOLEe er0 YepTaM TMYHOCTH, U3MEPEHHBIM
1o axkropam «bobII0i IATEPKM».

Ha ocHOBe 07Ty 4eHHBIX pe3y/IbTaTOB MOXXHO C(OPMY/INPOBATD C/Ie-
Iymoliye peKOMEHZALNM I peKnaMoJaTeneii:

1) ecrtu BO3MOXKHOCTHM peK/IaMHOII IUTOLIAJKM He TO3BOJISIOT Tapre-
THPOBATb PEKIaMYy A/L1 KaXK/I0il M3 TPYIII IOTpebNTeNell B OT/ebHOCTI,
MIMeeT CMBICT IIPUCIOCA0IBATD PEK/IAMY /IS TOTPeOuUTeNelt C BBICOKMMMU
MIOKa3aTe/IAMM TI0 YepTaM [IPy>Kemo01s ¥ JOOPOCOBECTHOCTH, HOCKO/Ib-
Ky Apyr¥e 4epTbl He HaXO#AT 3Ha4MMOro OTK/IMKa. CTeleHb, B KOTOPOIt
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peKaMa IOHPaBUIACh PECTIOHEHTY, AB/ISETCS BXXHBIM IIPEAUKTOPOM
pesynbraTuBHOCTH Ipopax (Hanssens et al., 2014);

2) pe3ynbTaThbl AeMOHCTPUPYIOT, YTO TAPTETHHT PeK/IaMbl HA OCHOBE
4epT IMYHOCTY MOXKET OBITh Pe3y/lIbTaTUBHON CTpaTerueit Jid peKa-
Moparerieit. VICXofs 13 3TOro, ClIefiyeT pasBUBaTh JaHHOE HAIllpaB/IeHME
¥ CO3J1aBaTh HEOOXOAVMbIE MHCTPYMEHTBI /IS IPOBENEHMA PEKTAMHbBIX
KaMITaHUI C HaJIeXXalllel 3alUTO IMYHbIX JaHHBIX;

3) Ipu OrpaHNYEeHHOM OIO/KeTe PeKIaMHOI KaMITaHUY IMeeT CMBICTT
OPMEHTHPOBATHCS Ha YCPEHEHHBII IPO(IIb XapaKTePUCTHUK INIHOCTH,
a He CO3[jaBaTh peK/IaMHble MAKETBI /i1 KOXK/[OM YepPThI 110 OTE/IbHOCTH.
OrHolleHne K peKIame MoXKeT popMupoOBaThCs Ha OCHOBE YePTHI, LS KO-
TOPOII peK/TaMa OKa3bIBaeTCsl HauMeHee IOfIXO/SIIIeNL, 1 OIIOKI TapreTu-
POBaHIA MOTYT CM/IbHO CKa3aThCs Ha pe3y/IbTaTaX peK/IaMHOJ KaMITaHVN.

3aknroueHue

B pabote Ob1/10 ITOKa3aHO, YTO JTIOAM C SIPKO BHIPAKEHHBIMI YepTaMM
IPY>Kemobus 1 To6POCOBECTHOCTY BbIIIE OLIEHNBAIOT peK/IaMy BHe 3a-
BUCUMOCTY OT ee Halle/IeHHOCT! Ha IMYHOCTHBIE XapaKTepucTuki. [1pu
5TOM BOCIIPUATIE PEK/IAMBI IIOJIOKUTETBHO CBA3AHO C IIePCOHAM3aIIMeN
Ha OCHOBE 4epT IMYHOCTY, YTO TOBOPUT B IO/Ib3Y 1Ie/IeCO0OPAa3HOCTH ee
npuMeHeHMs1. Pe3y/ibraT OKa3bIBaeTCs1 yCTONYMBBIM 110 OTHOIIEHMIO K pas-
JIMYHBIM CIIOCO6aM M3MePEeHNsI PACCTOSHIS MEXAY IpoduieM TMIHOCTH
VHAMBUJA Y XapaKTepUCTUKAMI PeK/ITAMHOTO MaKeTa, a Tak)Ke K pasHbIM
MeTO/IaM OLIeHKI.

Pe3y/bTarhl CCTIEIOBAHNS MOTYT ObITD IIPYMEHEHbI PEK/IaMOIATE/SIMI
PV TOCTPOEHMY CTPATeryii MapKEeTHHIOBBIX KaMiauuit. [Tomnmo artoro,
IO/TyYeHHbIe BBIBObI BHOCST BK/IAJ] B AVICKYCCHIO, Pa3BEPHYBLIYIOCS B Ha-
Y4HOM CO0611IeCTBe, O IIePCOHAMN3ALMN PEK/IaMbl HA OCHOBE IMYHOCTHBIX
XapaKTepPUCTUK, yKasbIBast HA Pe3y/IbTaTUBHOCTD €€ IPYMEeHEHS.

BaKHBIM OrpaHIYeHMeM HTaHHOTO MCCIefOBAHS IB/IAETCA MCIIONb30-
BaHIe OIpoca I cbopa MHPOpMaLM O IPeAIOYTEHIAX HOTpeOuTeelt.
BeposiTHOCTD K/IMKa sIB/ISIETCS CyObeKTUBHOI OLIEHKOI U He IIPefIIoIaraeT
JIeVICTBUTEIbHBIX M3EP>KeK ITOKYIIKI CO CTOPOHbI MHAMBIMA. Takke crieny-
€T OTMETUTB, YTO Pe3y/IbTAThI CC/IENOBAHS PACIIPOCTPAHSIOTCS TOTILKO Ha
peK/IaMy KaTeropuu ToBapoB roscegHeBHoro crpoca (FMCG), uto MoxeT
OTPaHMYMBATH VX IIPUMEHNMOCTb 11 APYTUX TOBAPHbIX KaTETOPUIL.

Mo>KHO 0603HaINTD AA/IbHETIIIIVIE HATIPAB/IEHVS ICC/IEIOBAHNI B JaH-
HOJI TeMe — BO-IIePBBIX, [IOCTPOEHNE AM3ailHA MCCIEOBAHNS TaAKIM
06pasoM, 4TOObI ycoBUsA 6N G0jIee IPUOIVKEHBI K pealbHbIM, IS
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ycrpaHenus apdexra sKcrepyuMeHTaTOpa. Bo-BTOPBIX, HECMOTPS Ha TO, YTO
UCCTIENOBaHNeE TI0KA3a/I0 Pe3yIbTaTUBHOCTD EPCOHAM3AMI HA OCHOBE
JIMYHOCTHBIX Y€PT, BOIIPOC O IIPEOSIONIEHNH NTapajOKCa IIepCOHANN3aN
OCTaeTCsI OTKPBITHIM 1 TPeOyeT Ja/IbHEIIIETO JeTAIbHOIO PACCMOTPEHNA.
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Tabmuua 5
OmnncaHne nepeMeHHBIX

IIpunoxenne

Haspanue nepemMeHHOI

Omnucanne

BepOHTHOCTb KJIMKa Ha
MakKeT

OtBet Ha Bonpoc: «KakoBa BepOATHOCTD TOTO, YTO Bbl
KIMKHeTe Ha peK/IaMy I TeperifieTe Ha CTPaHNUITY 3TOTO
npopykra?» (1 — «Huskas», 2 — «CpenHsaa», 3 — «BbI-
COKas»)

Hackonbko makeT
MOHPABUJICS

CreneHb cormacus ¢ yTBepxeHnem: «PekaMHbIN MakeT
MHe oHpaBuIcs» (0T 1 10 5)

Hackonbko xopomum
Ka)KeTCA MaKeT

CreIleHb COIIacKA C yTBEPXKIeHNeM «ITO XOPOLINI
peknmamHbIil MakeT» (0T 1 10 5)

OtkpbiTOCTD, J06pO-
COBECTHOCTb, JKCTpa-
Bepcus, [Ipyxemobue,
TpeBOXHOCTD

Pesynprupyroas oneHKa MHAVBYAA O U3MEPEHNIO
mkasnsl 4epT BFI-2-Short, npexncrasisioias co6oit Koo
6a/1710B, HAOPaHHBIX PECIIOHAEHTOM OT MaKCUMyMa

ITpepmoureHne dait/kogpe

ITpenIounTaeMblil HAMMTOK PECIIOH/CHTa — Yail WIN
kode. bunapHas nepeMenHaa 0 — vait, 1 — kode

HpapsaTcsa HacTonbHbIE
WUTPBI

HackonbKo pecrioHfieHTy HpaBUTCA UIPaTh B HACTO/IbHBIE
UTpBI — IIKaza oT 1 5o 5, rme 1 — coBceM He HPaBUTCH,
5 — O4YeHb HPaBUTCA

ITon

ITon pecnongenta (0 411 My>X4nH, 1 /IS XKeHIINH)

Bospacr

BospacTt pecnonpienTa

EBKHI/IJIOBO paccroaHne

EBK/IMIOBO paccTOsAHME MeX/Y IpoduIeM XapaKTepu-
CTVIK TIOTPeOUTEIA U XapaKTePUCTUKAMM, IPUCBOEHHEI-
MU MaKeTy

Paccrosuue Yebbimésa

Paccrosane Ye6bIméBa MeXRy npo¢uaeM XapaKTepu-
CTUK IOTPeONTENA ¥ XapaKTepUCTUKAMMY, IPUCBOECHHBI-
MU MaKeTy

3HavyeHUs IepBOI I/IaB-
HOW KOMITOHEHTHI JI/Is
BOIIPOCOB 00 OTHOIIEHUN
K peK1ame

3HaveHMA IepBOJ KOMIIOHEHTBI, TOTTyYEHHOM B X0fie
IPUMEHEHNS METO/A T/TABHBIX KOMIIOHEHT K TPeM Iepe-
MEHHBIM, OTPa’KaIoIIMM OTHOIIeHMe K pexname: «Ka-
KOBa BEPOATHOCTD TOTO, YTO BbI K/IMKHeTe Ha PeKIaMy
U HeperifieTe Ha CTPaHUILy 9TOro npopykra?» (or 1 mo 3),
U cOoT/Iacue C yTBepKAeHNAMN: «PeK/TaMHBIN MaKeT MHe
noHpaBuics» (0t 1 10 5), «9To XOpoLmil peKIaMHbII
makeT» (ot 1 10 5)
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HaspaHue nepeMeHHOI Omucanne

CpenHee 3HaYeHME OTBETOB HAa BOIIPOCHI 006 OTHOIIEHUM
K pexnaMe: «KakoBa BepOATHOCTD TOTO, YTO Bl K/IMKHeTe
Ha peK/IaMy 1 IlepeiifieTe Ha CTPAHMILy 3TOTO IPOSYKTa?»
(ot 1 5o 3), u cornmacue ¢ yTBep>KAeHNAMMN: «PeKTaMHBII
MaKeT MHe oHpaBwiIcs» (0T 1 o 5), «DTo Xoporuuii
pexIaMHbIl MakeT» (0T 1 710 5)

YcpenHeHHOe 3HaYeHNME
OTBETOB Ha BOIIPOCHI 06
OTHOLIIEHNY K peK/IaMe

bunapnble nepeMeHHbIe, IPMHUMAIOIIVIE 3HAUEHME PAB-
Hoe 1, ec/u peCIIOH/IEHT OLieHMBaJI JaHHOE U300pakeHe,
1 paBHOe 0 B IPOTUMBHOM C/Iy4ae

BunapHble niepeMeHHbIE
M300paXKeHmIt

Ta6nuua 6
OmnucarenbHble CTATUCTUKY XapAKTEPUCTUK PECTIOHIEHTOB ¥ OLIeHOK PEKTAMHBIX
MaKeToB

Cpepnee Cr.oTkn. Mun. Memmana Makc.

BeposATHOCTD K/IMKa Ha MaKeT 1,4 0,64 1 1 3
Hacxonbko MakeT moHpaBuics 2,63 1,29 1 3 5
Hacxkonbko XopoIuM KayKeTcsa MaKeT 2,68 1,29 1 3 5
Hpaparca HacTOMbHBIE UTPBI 3,35 1,32 1 3 5
Bospacr 26,48 10,71 17 22 67
OTKpBITOCTD 0,70 0,15 0,3 0,7 1
obpocoBecTHOCTD 0,70 0,15 0,2 0,7 1
IKcTpaBepcn 0,69 0,15 0,27 0,7 1
Ipyxeniobue 0,7 0,13 0,33 0,7 1
TpeBOXHOCTD 0,57 0,17 0,2 0,57 1

Ipumenanue. [Jonsa >xenuyn cocraBuna 60%, a 7014 peCIOHAEHTOB, IPEAIOYNTAIOIINX
yaii, paBHa 55%.
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Table 5
Description of variables

Appendix

Variable name

Description

Probability of clicking on the layout

Answer to the question: “What is the probability
that you will click on the ad and go to the page
for this product?” (1 — “Low”, 2 — “Average’,

3 — “High”)

How much did you like the layout

Degree of agreement with the statement: “I liked
the ad layout” (from 1 to 5)

How good does the layout seem

Degree of agreement with the statement “This is
a good ad layout” (from 1 to 5)

Openness, Conscientiousness,
Extroversion, Friendliness, Anxiety

The resulting assessment of the individual

on the BFI-2-Short trait scale, which is the
proportion of points scored by the respondent
from the maximum

Preference for tea/coffee

The respondent’s preferred drink is tea or coffee.
Binary variable 0 — tea, 1 — coffee

Likes board games

How much does the respondent like to play
board games — scale from 1 to 5, where 1 — do
not like at all, 5 — like very much

Gender

Respondent’s gender (0 for males, 1 for females)

Age

Respondent’s age

Euclidean distance

Euclidean distance between the consumer
characteristics profile and the characteristics
assigned to the layout

Chebyshev distance

Chebyshev distance between the consumer
characteristics profile and the characteristics
assigned to the layout

Values of the first principal
component for questions about
attitudes towards advertising

Values of the first component obtained by
applying the principal component analysis

to three variables reflecting attitudes toward
advertising: “What is the probability that

you will click on the advertisement and go to
the page of this product?” (from 1 to 3), and
agreement with the statements: “I liked the
advertising layout” (from 1 to 5), “This is a good
advertising layout” (from 1 to 5)
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Variable name

Description

Average value of responses to
questions about attitudes towards
advertising

Mean value of answers to questions about
attitudes toward advertising: “What is

the probability that you will click on the
advertisement and go to the page of this
product?” (from 1 to 3), and agreement with the
statements: “I liked the advertising layout” (from
1to 5), “This is a good advertising layout” (from
1to 5)

Binary image variables

Binary variables that take a value of 1 if the
respondent rated the given image and 0
otherwise

Table 6

Descriptive statistics of respondents’ characteristics and evaluations of advertising

layouts

Mean Std.Dev. Min. Median Max.

Likelihood of clicking on the layout 1.4 0.64 1 1 3
How much did you like the layout 2.63 1.29 1 3 5
How good does the layout seem 2.68 1.29 1 3 5
Likes board games 3.35 1.32 1 3 5
Age 26.48 10.71 17 22 67
Openness 0.70 0.15 0.3 0.7 1
Conscientiousness 0.70 0.15 0.2 0.7 1
Extroversion 0.69 0.15 0.27 0.7 1
Friendliness 0.7 0.13 0.33 0.7 1
Anxiety 0.57 0.17 0.2 0.57 1

Note. The proportion of women was 60%, and the proportion of respondents who prefer

tea was 55%.
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